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WHY CLOUD COMPUTING

Prediction
“Over the next five years, IDC 

expects spending on IT cloud 

services to grow almost 

threefold, reaching $42 billion 

by 2012 and accounting for 9% 

of revenues in five key market 

segments. More importantly, 

spending on cloud computing 

will accelerate throughout the 

forecast period, capturing 25% 

of IT spending growth in 2012 

and nearly a third of growth the 

following year.” 

Actual
“Cloud services had a stellar year, 

with revenue on pace to exceed 

$56 billion this year, an increase 

of 21% from a year ago, according 

to Gartner. That is in light of a 

broader decline of more than 5% 

for the information-technology 

industry. 

The cloud market is expected to 

reach $150.1 billion by 2013.”

Wall Street Journal 
Cloud computing, virtualization still strong 

October 28, 2009
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Virtualization & Cloud = Top Priorities for CIOs

Source:  Gartner CIO study, Q4 2009

CIO Technology 2010 Priority 2009 Priority

Virtualization 1 3

Cloud Computing 2 14



4 Confidential

Cloud Landscape
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Cloud Options and Trends
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Policies and SLA Requirements
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The Future: Cloud Portals for all Applications
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Closing Observations

 IaaS is the foundational piece for all other services, whether sold overtly or used to facilitate sales 

of higher level as-a-service offerings.

Cross relationships among service providers and software providers will be prevalent

Cloud adoption is currently highest among the SMB.  However, most enterprise’s are currently 

building their cloud plan and tactically testing the offerings.

First mover advantages do in fact exist for service providers:

 Positioning for “expert” designation or being the cloud entity that all refer to in comparison

 Cloud delivery of leading/critical technologies

 Setting the agenda for cloud strategies within enterprises

Focus is critical – target market, target expertise, target technologies, target resources
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Thank You


